
Your Complete Mortgage Broker Salary Guide 

Is a mortgage broker’s salary really unlimited? How much can you actually earn? The 

mortgage broker salary is a topic of great interest, not just for aspiring professionals 

but also for seasoned experts looking to gauge their earning potential. Unlike 

straightforward salaried positions, a mortgage broker's income is a dynamic figure, 

heavily influenced by commissions, market conditions, and individual performance. 

This guide provides a detailed breakdown of what you can expect to earn as a mortgage 

broker in your first year and years to come. 

 

How Are Mortgage Brokers Paid? The Commission-Based Model 

The vast majority of mortgage brokers and mortgage loan originators (MLOs) are paid 

on a commission-only basis. This means their income is a direct percentage of the loan 

amounts they successfully close. 

Key Compensation Details: 

• Commission Rate: The industry standard for commission is typically 1% to 2% of 

the total loan value.  

• For a $400,000 loan, this translates to a commission of $4,000 to $8,000 for the 

broker/loan originator. 

• Source of Payment: This fee, often called a loan origination fee, is paid by either 

the borrower at closing or by the lender. Federal regulations, specifically the 

Dodd-Frank Act, prevent brokers from being paid by both the borrower and the 

lender on the same transaction or having their compensation tied to the interest 

rate of the loan. 

Some brokers, particularly those working for large banks or credit unions, might have a 

hybrid model that includes a modest base salary plus a commission rate or 

performance-based bonuses. 

 

 

 

 

 



National Averages and Salary Ranges for Mortgage Brokers 

So, what does this all add up to? Currently, the figures for a mortgage broker's income 

show a wide spectrum, but they clearly indicate a high earning potential. 

Different sources provide slightly different averages, which highlights the variability in 

this profession: 

• ZipRecruiter: Reports an average annual salary of $87,416. 

• Resume-Library: States a higher adjusted average of approximately $93,500 per 

year. 

• Indeed: Shows a significantly higher average at $173,041 per year, likely 

including high-performing, commission-heavy roles. 

The most telling data lies in the ranges: 

• Typical Range: Most mortgage brokers earn between $75,000 and $108,500 

annually. 

• Top Earners: The top 10% of brokers can easily surpass $116,000, with many 

high-volume online brokers earning $250,000 or more. 

• Entry-Level: New brokers in their first of year can expect to earn around $64,200 

working full time as they build their client base. 

Earnings by Experience Level 

Experience is a primary driver of income. As brokers build relationships with real estate 

agents, past clients, and other referral partners, their loan volume and, consequently, 

their salary grows. 

• Entry-Level (0-2 years): $53,500 - $74,900 

• Mid-Career (3-5 years): $74,900 - $96,300 

• Senior-Level (5+ years): $96,300 - $250,000+ 

 

 

 

 

 



Key Factors That Influence a Mortgage Broker's Salary 

Beyond the commission structure, several variables can dramatically impact a broker's 

take-home pay. 

Geographic Location 

Where you work matters immensely. A roaring housing market in a high-cost-of-living 

area translates to larger loan amounts and more opportunities. 

Top Paying States for Mortgage Professionals 

1. California 

2. Florida 

3. North Carolina 

4. Texas 

5. Washington 

These figures, primarily from the Bureau of Labor Statistics and ZipRecruiter, reflect 

areas with high property values and robust real estate markets. 

Economic and Market Conditions 

The health of the housing market is directly tied to a broker's income. 

• Interest Rates: Lower interest rates stimulate demand for home purchases and 

refinancing, leading to more business for brokers. Higher rates can cool the 

market, reducing loan volume. 

• Housing Inventory: A market with plenty of homes for sale creates more 

transaction opportunities than a market with low inventory. 

Loan Volume and Specialization 

Ultimately, a broker's salary is a numbers game. The more loans you close, the more 

you earn. Top producers often handle a high volume of transactions each month. There 

is no limit to your income potential, which is why MLOs love what they do. 

 

 

 



Selecting your Type of Employer 

The employment setting also plays a role in the compensation structure and overall 

earnings: 

• Independent Brokerage: Offers the highest commission potential and is almost 

always 100% commission-based. 

• Bank or Credit Union: Often provides a base salary and benefits, offering more 

stability but typically with a lower overall earning ceiling compared to top-

producing independent brokers. 

• Online Lenders: These high-volume operations can offer significant income 

potential for brokers who can thrive in a fast-paced, digital environment. 

By understanding the interplay of commission structures, market forces, and personal 

performance, you can better navigate your career and maximize your mortgage broker 

salary. 

The first step to earning commission as a Mortgage Loan Originator is completing your 

National Education Course to earn your license. 24hourEDU is here to help you every 

step of the way.  So get started today! 
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